@
o

wnnl§1ians Usesnil 2564 (@uiumunanaii -
895 ana 2

1. Jagsraedionsenans

(Strategic Objective)

SO3 auLEWN1INBUABDIANNABINITVAINNNFAYNAT

oA a ea o a
NRﬂ']iﬂ']l,%%ﬂ’]%ﬂ’]&lLLN%ﬂQUG\ﬂ’ﬁﬂitﬁ)’ll(ﬂiN’]ﬁ‘n..

sugna (Customer Value Proposition)

v v
.29,  @mgnan
(Customer Value Proposition )
I3 o s
2. NAYNDILAVBIANT
CR1 8N3EAUNATTIRYBINAAA N
uazmslivimizasgna lnaldinaluladddsia
(Customer Service)
o e o oo s
CR2 miaiwanadunusnugnar luszezen’
wazSNEgIMNAI8E1AY (CRM)

CR3 N%ﬁﬂﬂi:ﬂunﬁitﬁﬁﬁnUQnﬁ1 (Customer Experience)

I3 v
5. NAYNTITAVAILIH

CR1 8n3*AUNATIINVBINAAA T
wazmsliuimyzasgnan lnalfinaluladfdsia
(Customer Service)

. e o o a

CR2 msadwanadunusnugnat luszazen?

wazINBIFIRYNAIEIATY (CRM)

CR3 #519uszaunisaliidinugn@n (Customer Experience)

¢ o 3 . 3
3. INWNIANTIANRRITWILALDIANT
= N
- anaiionalazasgnan
njugnaszdas (Tuagads uazmdindnadban)

" e \ A .
naugnalng (@aamnssa uazmdsdsalng)
MAFUATE® 9 (31BN1T UATIZTININND UAzdK 9)

- SwnfinfifianansamiinwauanaIgIwnImuIng
AL INS PEA Doing Business
o & a I3 o o g
-anadusalunisiianziuasdarhgndeyazas
Potential Customer (Strategic llag Star) Lﬁaﬁ’muﬂnaq‘nﬁ‘
memsaaalungagsnofisnias
- o
- anaiionalegnai Key Account

- AMNFUSIVDIUKWITUARW PEA Customer Journey

I'5> o o
6. LN INNIIANBHITHITAVE LI
- anafiswalazasgndrvasanzanunsinii na 2
- .
- anafiswalagnen
njugnazdes (Tuegends uazmdisdnadben)
" s , o .
nangnarnalng (@asmnssa uazmndisdsalng)

MATFUAZEK 9 (1BN1T UATIZTITINND UAzDK 9)

3
o & 44 o a o o

- Q’]%’!%W%YWIﬂ’\&l’]i{lﬂ’]L%u\i’luﬂ’lNN’lﬂiﬁ’lMﬂ’li‘l‘Wﬂiﬂ’li
AN INY PEA Doing Business

°o & a I3 @ o @

- ﬂ’J’lNﬂ']Liﬁlsl%n’li’llﬂi'ltﬁLlagﬂﬂﬂﬁﬁﬂ%ﬂaga’ﬂad

Potential Customer (Strategic llag Star) Lﬁaﬁ'ﬂnuﬂﬂa&!ﬂﬁ‘
. a 44

vnamsﬂmm‘lunguqsnmnmmm 0

- anafisnalagn@n Key Account @

- ﬂ'rmﬁ'u%maa!,mua'mﬁ‘wu'\ PEA Customer Journey 0

LONEITWIU 5 (1/3)

wuunasy nua.xil.01

4. hwane

-liasaninszay 4.4718
- laltaaniszau 4.4674
- livtaaninszau 4.4561
- laltaanaszau 4.4919

e w
- laiaaninFasaz 100

-laivesninszeu 5

- laltaaninyouas 4.3979

e w
- laiwasninsasaz 100

7. e

- TIN50 s

- livasninszau

v 4 .

- laasninszau..........
v e

- %8N INTEAY s

v s
- lalaaninouas.........

-lalsaaninszan 5

- livesninosas 4.3979

- liwasninTasaz 100



sugna (Customer Value Proposition)

LONAEITWIU 5 (2/3)

8. LLNH\T\HI‘[ﬂS\‘]ﬂ'\?N'\H 9. Ltuuﬂﬁu?l Nﬂﬂ'\iﬂ"'ﬂa%ﬂ'\% FAWNHFINW 'VIN’]HL‘V]F!
(Operating Strategies #3a Strategic Initiatives) (szyfanssavannianilsanmwiahvang) Tasang 1 Tasang 2 Tasang 3 Tasang 4 ﬁ":ﬁj 2564 MRBA
(Activities / Action Steps) (N.0.-8.0.64) | (10.2.-8.2.64) | (N.A.-N.2.64) | (7.0.-5.0.64) Juudnase
1 UABBAMWINT AL N13gNAN 1.1 nn nivl. SafenssaszandunnsiByranlianal Download Tasana 1.4
arnaluladadna wazlFo e PEA smart plus
(wwnudfudn1s nn. O 2564) na.2 2
nvla.09 sananssu 3 asallasana
nnd.an
nila ludone naune
2_u,wmquﬁ‘mmnszuqunqsiﬁ‘u%nqsqsﬁq 2.1 n151ﬁ’u§n1iﬂﬂaq5ﬁaw‘w:a51%’;ﬂmwazmniﬁu‘%mwaiﬂﬂ% Tasna 1-4
M13L1INTS Doing Businees : World Bank ANLLWINTI (Doing Business : World Bank) Tﬁ'ﬁ"ugnﬁ"]ﬂizmﬂﬁqsﬁa
(unndF1iRnT nwn. 1 2564) 2AFIMNTIN AANTARIRRITIAMIBANEEAIN 530157 uAZARDIIEIT
annisnelu 20 Sudpiin
(Aacaiaad 3 1Wa 30(100) nianaasnaiaudaslaitin 250 kVA)
nwa.2 100%
nna.a9. 100%
nwa.an 100%
3.Lmum%mmyNamsﬁﬁxuu%‘uﬁmﬁmgnﬁﬁ 31 ﬂ’litéﬂmﬁaﬂﬁﬂﬁ’l high value lla:lﬁagnﬁ'ﬁ'lﬂﬁ'lﬁ'zyé"u Tasana 1-4
(PEA VOC System) WazszULL3MIsanalaunmus
(Customer Relationship Management : CRM) nWa.2 230 Tl
(wlauns KEEN 14 a1 KE2 : Smart Service) nla.09 10 1Al
nnd.an 5 519/




sugna (Customer Value Proposition)

LONEITWIU 5 (3/3)

3.uRwBEIERANTIsTLUs N Eegnan

3.2 @sandangnarnedalaeduinssrauguwiadunuuacmiies (sun.(n2),

Tasana 14

(PEA VOC System) uaz3suuU3WIsgnanaanius

22.2.1-3, wan.nnw.1-3, nla.) wian m;ﬂswammwﬁaan'rsuamu'smmﬁ’lw

(Customer Relationship Management : CRM)(GiE))

(wlaua KEEN 14 @1 KE2 : Smart Service)

nWa.2 456 Ealiln!
nna.09 10 518/
nvla.an 5 518/l

agﬂﬂamméfﬁu Customer Value Proposition 284 nila.2

a§1lﬂam'm€f'm Customer Value Proposition 223 nna.09

a@ﬂﬂaﬂinuﬁﬂ% Customer Value Proposition 284 and.an.




